BUSINESS

Marketing Success

MASTERMIND
Q&A Session

22 September 2021

What'’s Coming Up

- “What | feel like saying”
+ Questions

- What’s Next

- “What | feel like saying”
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“What I feel like saying...”

Your Questions

Question - Tracey McLachlan

3 Tracey McLachlan
| would love to know the best way to create or develop a sales
script to get leads up our Subdivision Kickstarter mountain.
Suggestions on how to get the team on board with this would
also be wonderful as they will be doing the grunt work and this
has never been something we have explored before. °
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Avoid Disconnect - Marketing / Sales
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Continue The Story...

- All Marketing is STORY

- You have a great Problem/Solution Dance

- Make sure your TEAM knows that Dance

- Avoid a disconnect between MARKETING and SALES

Document Your Problem/Solution Dance
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Change Management

BUSINESS

Sales Training

- Your Marketing is an appointment-getting process
- WARM lead for a 1:1 sales person to convert

- Scripts and Dialogues
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Sales Training

CHRIS SMITH
- “Yes is not an accident”
- “Conversations create
closes”
& THE & V
Conver$|0n « Part 3 - entirely dedicated to
CCDE what happens AFTER you
get the online lead and you
CAPTURE INTERNET LEADS .
CREATE QUALITY APPOINTMENTS are now having the sales
CLose fofsaes conversation.

BUSINESS

Sales Training

a Jose More Sales

CHRIS SMITH Chap:

all with an Internet Lead

The Two-Step Precall Lead "Stalk”
Chapter 9: The Digging Deep Technique; Questionsto Ask That Make It
Impossible for an Internet Lead to Say No

‘The Digging Desp Technique
‘- THE - Notes

Conversion Chaptr 10;Hovw o Buld Trustwith an nternet Lead n Two Simple Steps

Chapter 11: Proactively Uncovering Obiestions

CCDE Chaper ; rivees

Technique”
CAPTURE INTERNET LEADS The20/20/20ale
CREATE QUALITY APPOINTMENTS hagter “Feature, Benefit, Tie-Down

CLOSE MORE saLes Technique” and Identify Exactly When to Close

‘Aluways Be Closing
Chapter 14: Exatly What to Say When You Start to Close
Chapter 15: The Two-Step Close
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Rewards
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Question - Kim Batina

‘ Kim Batina
I'm unable to attend as we'll be in our quarterly EOS session, but | do
have a question. We are creating more and more micro video content. We
share the content directly in Linkedin (ie upload a video to a post) and we
also load it into a relevant playlist on our YouTube channel. Someone
suggested we also have the videos on our website with a transcript (a bit
like a podcast transcript) which would help with SEO. My question is,
should | be using transcripts to improve the SEO on our videos and if so,
how given | have many platforms to show them? I'm not worried about
LinkedIn, my question is mostly regarding our own website and youtube
channel. By embedding our youtube videos into our website, I'd like to
drive more traffic there. Will a transcript help?

(+})

Like - 3d
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Example: James Schramko SEO

(Guperfastocsincss’  prosucs Book Bog Podcast Videos About sewen o
856 — Selling In-Person Events from Your “
Website

Zeland. Staring out.
that i il that they needed onine.

an offine Ivelinood.

Podcast: Downioad (Duration: 24:24 — 22.5M8)

BusinEsS
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What you retarget with...

Advocacy

-
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Question - Bernadette Janson

@ Bernadette Janson

I would like to review my Wonder Women Packages with the view to reducing
my input.

Currently | have 15 in Diamond and they have unlimited access. | would like to
take the numbers up to 40 but to do so | need to move the unlimited
coaching.

BUSINESS

Volume / Value Matrix

Low Touch ‘ High Touch

High Automation High Automation
Volume -
i
LowTouch _ High Touch
Low Priority* Low Automation

_ Value
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Volume / Value Matrix

Low Touch High Touch
High Automation High Automation

1
LowTouch | High Touch
Low Priority* Low Automation

Value

Volume
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Volume / Value Matrix
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Volume / Value Matrix

Low Touch High Touch

High Automation High Automation
Volume
i

LowTouch _ High Touch

Low Priority* Low Automation
L
Value

Volume / Value Matrix

Low Touch High Touch
High Automation High Automation
Volume
1 L
LowTouch _| High Touch
Low Priority* Low Automation
-
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Diamond Package

‘Wonder Women Diamond Monthly Master Class
WWD
n Monthly Q& A
Sl Refreat-5 Day
Sle i WW Facebook Group
bzl i TSOR Facebook Group
5.Champagne.
WhatsApp group
$9.999 Weekly Accountability
meetings
Year 2$5,999 Annual Planning
Boardroom
Business Planning Session
S0 minutes WW Facebook Group.
TSOR Facebook Group
Unlimited (Coaching Calls) 5. 100k Renovation
Bernadefte. Systom
6. My Airbnb Empire
7. Joint Venture
Training
She Renovates Live Ticket 8 My Airbnb Empire
Conference

BUSINESS

Diamond Package

High Touch

Diamond Package

High Touch Automation
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Diamond Package

High Touch Automation

It's a Balance

BUSINESS

Diamond Package

High Touch ‘Wonder Women Diamond Monthly Master Class.
WWD.
pe———" Monthly Q& A
1.Emma Book
Refreat-5 Dx
2.Pen ad
3.Laser Measure WW Facebook Group.
4. Apron Branded ‘TSOR Facebook Group
5.Champagne
6. Welcome Card WhatsApp group.
$9.999 ‘Weekly Accountabilty
meetings
Year 2$5.999 Annual Planning
Boardroom
Business Planning Session
o) WW Facebook Group
TSOR Facebook Group
Uniimited (Coaching Calls) 5. 100k Renovation
Bernadette System
6. My Airbnb Empire
7. Joint Venture
Training
She Renovates Live Ticket 8. My Airbnb Empire
Conference

: Diamond Package

High Touch Wender Weman Diamond Monthiy Master Class ‘Automation
e Monthly Q& A
e Refreat-5 Day
e (e LN] WW Facebook Group
bzl ‘TSOR Facebook Group
5.Champagne
6.Welcome Card WhatsApp group
$9.999 Weekly Accountability

meetings
Year 2$5,999 Annual Planning
Boardroom
Business Planning Session
S0 minutes WW Facebook Group
TSOR Facebook Group
Unlimited (Coaching Calls) 5. 100k Renovation
Bernadette Systom
6 My Airbnb Empire
7. Joint Venture
Trai
She Renovates Live Ticket 8 My Airbnb Empire
Conference




High Touch

Diamond Package

She Renovates Live Ticket
Conference.

‘Wonder Women Diamond Monthly Master Class.
WWD
p———" Monthly Q& A
1.Emma Book -
x Retreat-5 Day
3. Laser Measure WW Facebook Group
4. Apron Branded ‘TSOR Facebook Group
5.Champagne
6. WhatsApp group
$9.999 ‘Weekly Accountabilty
meetings
Year2$5.999 Annual Planning
Boardroom
Business Planning Session
‘S0minutes WW Facebook Group
‘TSOR Facebook Group
Unlimited (Coaching Calls) 5. 100k Renovation
Bemadette. System
6. My Airbnb Empire
7. Joint Venture
Training
8. My Airbnb Empire

Automation

*

High Touch

Diamond Package

She Renovates Live Ticket
Conference.

‘Wonder Women Diamond Monthly Master Class
WWD.
pe———" Monthly Q& A
1.Emma Book
Refreat-5 Dx
2.Pen ad
3.Laser Measure WW Facebook Group.
4. Apron Branded ‘TSOR Facebook Group
5.Champagne
6. Welcome Card WhatsApp group.
$9.999 ‘Weekly Accountabilty
meetings
Year 2$5.999 Annual Planning
Boardroom
Business Planning Session
o) WW Facebook Group
TSOR Facebook Group
Uniimited (Coaching Calls) 5. 100k Renovation
Bernadette System
6. My Airbnb Empire
7. Joint Venture
Training
8. My Airbnb Empire

@ Angela Counsel

| want to know more about waitlists (or should | wait for the
podcast). If someone goes on the waitlist, ideally for how long
and how much contact should you be having with someone
who is on the waitlist.

Like - Reply - 1d

Question - Angela Counsel

(v}




Y -~ W
eR

BusiNESS

Question - Tasha Jennings

@ Tasha O'Donnell

Ditto to Angela. Waitlist info would be great here too including
what type of info we should be sending

Like - Reply - 18h O

I’LL WAIT.
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The Tech

Join the Leading Women’s Business
Mastermind in Australia...
This is How You ESCAPE Overwhelm and Get The Support You Need
- Along With a Focused Plan That ACTUALLY Works to Get MORE of
Your Ideal Clients, Make a Difference and Create The Business You

NOTHING 1S
IMPOSSIBLE

Join Other Successful Women Business Owners Who Are Doubling, Tripling Their Revenue,
‘Growing Their

JOIN THE WAITLIST
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A low commitment...
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Incentivise

BUSINESS

Email ONLY Open Sequence

Send email Wait for
Confrmed 2029
+ +
Send email Wait for
Emai1 2dayts)
ﬂ *
Send email
Upcoming webinars

Membership Building

Workshop... Save Your Seat!




Step 2 - Podcast

HOT DIGGITY
DOG!

%w’r» Aummpr’
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Lead Generation All Year

Sell Once,
Worry Less

Want to know the exact steps to build
a successful online membership
business around what you already.
know, love, and dot




'SENT YOUR STEP-BY-STEP MEMBERSHIP
‘GUIDE TO THE EMAIL ADDRESS YOU PROVIDED.

P Ifthis is your first time snagging something from me.
You might need to confirm your email adress frst

No emaif? Check your spam folder or reach out to us at
help@tribehubcom if you need an extra hand.

‘The next step in your membership journey.. *

Marketing

Thinking about a membershi
but not sure where to start?

Thelast thing that anyone wants is to put a bunch of work
into a membership project only for it to fal flat when its
time to sel it especially if you'r starting from scratch.

So how do you ensure s  success right from the get go?
Vou create iesistible messaging that instantly attracts your
perfect buyers

I this mini-series, we dive deep on figuring out who you
serve. how you help, and how to position your membership
idea so that people want to join today!

ACCESS THE MINI SERIES

Step 2 - Join the Facebook Group

Before yougo...
JOIN OUR FREE PRIVATE COMMUNITYISWA 101

JUESTIONS. AND MULTIELY YOUR ME Vi 1157

Copyight © North Results Torms of enice  Pivacy Polcy  Earnings Discamer




Announcements

- Friday Checkins
- Mastermind Directory is LIVE
- Next Q&A Call - 27 October

- Next 2-Day Workshop - 24 - 26 November (includes a
PLANNING DAY!) will be Virtual

BUSINESS

“What I feel like saying...”




